ness and their 3,000-] p us jabs.fo
cheaper sites in New Jersey. -
The future -of the "produce

-market at Hunts Pomt, through::
~which the bulk of the- Clty’s fruits:

and vegetables pass, has been

ersarial beeause the lease
‘the city-owned facility expires |
Jife.. Negotlatwne over &ne

month when the merchants’ um
brella organization, the Terniinak

Produce Cooperative, submitted”

a draft set of terms.

The market is set in an mdus-.

trial pocket of the South Bronx
.that also includes the Fulton
Fish Market. The _questiofr of

how much’the merchants should

pay-for an. upgraded fa(:lhty has
become central: to- tajks over a
new lease;

While: ne;ther the'-merchants‘

noy thecity would :provide-spe-

The administration’s
posmon is partly colorad
by the financial problems
welghtng,on._the c_uty.

c1ﬁcs of the negotlatlons, ‘the
Bloomberg admlmstratmn ‘be-
-lievés the termi sheet calls. for-far
too muih city subsidy. A ¢ity of-
ficial sdys the amount- of .pay-
‘ments for the facility i in ]
operative's - proposal was:
outrdgeously Tow’ offer.”

- The merchants, who say they

“an

haven’t yet sat down to discuss

‘the term -sheet with: city” offi-
“cials,” say it was an initial offer
and. they are open to compro—
mise..

) “That doesn’t surprlse
me,” Matthew DArtigo, co-presi-
dent of the cooperatlve, says of
the city

CO

versanal as Lea

Truck driver Mike Grtffey prepares Cali omxa—grown ohions fof unloadmg at Hunts Pomt market in 2006

erc.ants Welgh Move

for Hunts Point Market Nefars Expiry

-very contested negotlauon, but I

think both parties are sincere

_and are serious. We’re going to-
make some headway.” :
" . The market has been dn ln-.'-"'

dustnal staple of the South

Bronx for decades, ever since the .
wholesalers meved out from

TriBeCa to set up shop at the

_ . endless rows of long warehouses

in Hunts Point, to which a coni-

stant stream of trucks drop off

and pick up produce for buyers

" and sellers. The market serves

both the city and the region, and

.15 estimated to generate more

than $2 billion in revenue a
year,

Wary of competition from
other sites in the northeast, in-
cluding a modern wholesale pro-
duce market in Philadelphia set
to open in January, the mer-
chants and the city have crafted
plans for two new large ware-

houses of a total 600,000 square ’

feet with new refrigerated space
and more efficient access,

Neither side is willing to pay
the approximately. $320 million
price tag for the facility in its
entirety, and earlier this fall, the
merchants began searching for
alternative sites in New Jersey, a
tactic that can help to gain le-
verage with an admmlstratlon
wary of losmg _]ObS

Sid Davidoff, a veteran lobby-
ist who represents the coopera-
tive, calied the more than.3, 000

employees ‘who work at the mar-
ket “a very valuable asset” in -

discussions with the city.

“It’s not an asset that I would
want to Iose, so that has a cer-
tain value in this,” he says.

To be sure, the merchants.do
not yet have specific offers on
the table from New Jersey, and
alternate sites have been consid-
ered in the past, with no moves
made.

~ But the cooperative’s real es-

tate adviser, Jones Lang LaSalle,
is on the search for sites across
the Hudson where building costs
tend to be lower, and there ex-
ists a different set of incentive
programs that can be lucrative
for companies relocating from
other states.

“We need a new facility; it’s

falling apart, and we’re just
looking at all our options,” says
. Stephen Katzman, co-president

of the cooperative. “I think Jer-
sey has a lot of pluses.”

Other issues under discussion
in the lease negotiations in the
city include the design of the up-
graded facility and the role of
the regulatory agency that over-
sees the market, the Business In-

- tegrity Commission, with which.

- the merchants have tangled in ;-

recent years. The market became. -
subject to stronger regulatory ’
oversight during the Giuliani ad-
ministration, after it faced allé- -

- gations of mob-related corrup- -

tion. o
The merchants say in ext

change for a new facility they - -

are. willing' to pay more than

their current rent—about $5 mil- '

lion per year for the whole facil- -
ity—although the twd sides
clearly differ on how miich
more. . .
The Bloomberg adlmmstra- .
tion’s position is partly colored
by the financial problems weigh-
ing on the city. Its initial tough
response in negotiations aiso ap:
pears to be due in part to frus-
tration over the pace of talks,
which have been going on for

- months with little progress.

“If we are going to reach an
agreement, time is of the es-
sence, and we hope that the pro-
duce market cooperative sees
that,” Seth Pinsky, president of
the city’s Economic Development
Corporation, says in a stateiment.’
“The hottom line, though, is that
we remain eager to agree upon a
feasible financing solution that -
will allow us to keep this i impor-
tant and profitable asset in New

York City.”




